Ways to Increase Liquidity for Entrepreneurs
There are various ways that entrepreneurs can increase liquidity. The first way is by personal financing. This is one of the most suitable ways for any entrepreneur to increase their liquidity. According to Shi (2015), the first importance of personal savings is that it helps an individual to become financially secure. In case of an emergency such as a loss in business, this will be of help to the entrepreneur since their businesses won't collapse. Secondly, personal savings helps an entrepreneur to plan for the future of their businesses like expansion of a particular business. Expansion of a business will lead to large profits. Generally, personal savings is the most suitable way of increasing liquidity for entrepreneur. 
The second way of increasing liquidity is by lending money from banks. If an entrepreneur does this then they are able to acquire a loan which will meet the need of their businesses. In addition, a loan will help any entrepreneur to expand their firms. Another importance of lending money from banks, for business purpose, is that interest rates are low (Buera & Nicolini, 2017). This will help the entrepreneur to plan for their business since fewer costs are incurred thus not affecting the business.
Another way is by improving marketing. For any business to make a progress there must be buyers. One way of improving marketing is by building genuine relationship with customers or partners. By doing this it will help the entrepreneur to attract more customers thus increasing liquidity. According to Shi (2015), another way of improving marketing is by use of adverts. Adverts are the widely used mode of marketing. Use of adverts will increase the number of partners or customers thus increasing entrepreneur’s liquidity.
The fourth way of increasing liquidity is by increasing dividends among the partners in a particular business. Increasing the dividend will increase demand for more shares thus will improve liquidity for an entrepreneur (Buera & Nicolini, 2017).
According to Shi (2015), selling unneeded assets in a business is the fifth way of increasing liquidity. It may be land, machinery, vehicles or any other surplus asset that the business does not need. These unneeded assets may represent potential cash. This cash will increase liquidity for the entrepreneur.
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